1972 Editorial index 


Major articles which appeared in Farm Store Mer- 
chandising in 1972 are indexed by subject matter 
and listed in chronological order of appearance for 


reader convenience 


Advertising: 


Diversity keys success 
Dealer gives pros some tips 


Agricultural chemicals: 


It's January in June 
Day or night 
Zehr puts custom application 

on personal level 
The plus side of fertilizer 
Three-outlet fertilizer business 
On target with pesticides 

and fertilizers 
Taking steps to repeat custom work 
Personalized prescription approach 
Walks the field with growers 
1,000 soil samples a yea: 
Agricultural chemicals to play 

vital role 


Animal health products: 


Role of antibiotics in animal 
agriculture 

200 pet products yau can sell 

Feed seldom the cause of disease 

Disease control guide 

100 diseases threaten farmer 

Animal health product sales up 


Changes, remodeling, expansion: 


Service center built on peanuts, 
now attracts other crap producers ......... Jan., 
lowan expands via branch outlet 
Concentrating on suppiéments 
Booklet provides a framework ....... 
Generates $1 million in six years .... 
Disaster can be a blessing 
Pleasure horse firm expands 


Credit: 


Five-step program 
Generates $1 million in six years 
New feed mill helps sales 


Custom Application: 


It's January in June 

Zehr puts custom application on 
professional level 

Three-outlet fertilizer business 

On target 

Custom application boom continues 

te steps to repeat custom application 
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Progressive custom applicators 
Walks the field with growers 
Fertilizer services right; customers 
pay your price 
Fertilizer equipment ‘eview 
Safety system for pesticide application 
1,000 soil samples a year 


Dealer surveys: 


Distributors relate their role, 
problems 

Dealer ratios: How do they compare? 

1972-73 How's Business survey 


Editorials: 


Farmers rely on pesticide dealers 
Dealer sales pace accelerates 
Bigness vs. efficiency 
Crosscurrent of opinions 
Better grain margins needed 
Marks of a good dealer 

Let banks supply credit 

A National Agriculture Day 
Agriculture keeps on hoeing 
Animal health products survey 
Vertical coordination 

What's ahead in 1973? 


_ 
NO-WNOOOVWOHW 


PPPVOPYDDPUDD 
—_ — 


Employees: 


Profit sharing binds sales team 

Job descriptions 

Fertilizer efficiency expert 
joins team 

Face-to-face relationships 

Diversity keys success 


Feed: 


Day or night, Wylam welcomes 
customers 

He sells feed 

The personal touch 

Profit-sharing binds sales team 

Liquid feed growth 

Horse supply merchandising 

Status of feed additives 

Role of antibiotics in animal 
agriculture 

Concentrating on supplements 

Feed mill costs soar 

Management revitalizes elevator 

Selecting receiving scales 

Feed mill scores high 

Hidden transportation costs 

Mill has large impact 

Generates $1 million in six years 
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EDITORIAL INDEX/continued 


Feed seldom cause of disease 

Dairy beef program boosts profits 

Feed brand loyalty high 

Specializes to meet farmers’ needs 

Feeding experiments lead to sales 

Oklahomans ride horse market to 
big feed sales 

Profits from used equipment 

Liquid feed business marches on 
full stomach 

Roster boosts feed sales 

Pleasure horse firm expands 

Face-to-face relationships 


Diversity keys success 
Dealer gives advertising tips 
Customers are individuals 
New feed mill helps sales 


Customer-oriented billing 
Personalized prescription approach 
Concentrating on supplements 
Try publicity 
Management revitalizes elevator 
Hidden transportation costs 
Proper grain handling 
Five-step program 
Equipment leasing 
New facility booklet provides 

a framework 
Generates $1 million in six years 
Job descriptions 
Shopping ease promoted 
Let signs do some of the talking 
Disaster can be a blessing 
Diversity keys success 
Woman guides destiny of elevator 
New feed mill helps sales 
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Fertilizer: 

It's January in June 

Day or night 

Closing the return on assets gap 

The plus side of fertilizer 

Two bulk plants supply fertilizer to 
four elevators 

Three-outlet fertilizer business 
runs on competition 

On target 

Profit-sharing binds sales team 

Fertilizer profit depends on knowledge 
of throughput costs 

Taking steps to repeat custom work 

Personalized approach 

Feed mill scores high 

Generates $1 million in six years 

Walks the field with growers 

Fertilizer services right; customers 
will pay your price 

Fertilizer equipment review 

Retail fertilizer marketing is alive 

Liberated farm store operator 

Fertilizer efficiency expert 

1,000 soil samples a year 

Diversity keys success 

Customers are individuals 

New feed mill helps sales 


Pricing and profits: 

It's January in June 

Manager's changes turn $100,000 profit 

Profit, first order of business 

Fertilizer profit depends on knowledge 
of throughput costs 

A stable business 

Feed mill costs soar 

Dairy beef program boosts profits 

Safety supplies profit 


Promotions: 

Winter sales by appointment 

Farm supply code 

Technical information reputation 

Try publicity — you can’t beat 
the price 

Feed mill scores high 

Five-step program 

Promotional programs work 

Feeding experiments lead to sales 

Liquid feed business marches 
on full stomach 

Roster boosts feed sales 

Diversity keys success 

Dealer gives pros some tips 

Customers are individuals 

Most profitable idea 

New feed mill helps sales 


PUDDD DUD 


VVUVDUUUUD VUDUUD VOD FV PUTT 


PUDPDUUD VOUVUD DUD 


Grain handling: 
Manager's changes ng profits — Seed: 


Walks the field with growers 
Disaster can be a blessing 
New feed mill helps sales 


Economic pressures for change in 
the grain industry 

Management revitalizes elevator 

Selecting receiving scales 

Feed mill scores high 

Proper grain handling reduces 
poison damage 

Grain storage costs to rise 

Disaster can be a blessing 

Profits from used equipment 

Customers are individuals 


Town and country supplies: 
Sell fun with utility 

Let your business go to the dogs 

Utility and fun rolled into one 

ATVs win a place 

Specializes to meet farmers’ needs 

Fertilizer efficiency expert ; 

Customers are individuals 


Horse supplies: Fence, wire, posts ring up sales 
Let the pleasure horse work for you il, p. Trends: 
Horse supply merchandising il, p. Making it happen 
A stable business » Pp. Closing the return on assets gap 
Oklahomans ride horse market to The shape of the next 10 years 
big feed sales ~ P. Personalized prescription approach 
Pleasure horse firm expands . Pp. Survey shows dealer opportunities 
Feed mill costs soar 
Equipment leasing 
Management: Let your business go to the dogs 
Winter sales by appointment Utility and fun rolled into one 
technique - Pp. ATVs win a place 
Managers’ changes turn $100,000 Snowmobiles can be compatible 
profit ae Dairy beef programs boost profits 
Telephone tips = Grain storage costs to rise 
Farm supply code . Pp. Safety supplies profit 
Profit-sharing binds sales team , Pp. Agricultural chemicals to play 
Technical information reputation . Pp. vital role 
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